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FR-BAR Contract Class -ver. 7 / Rev 12-2024  
 

INTRODUCTION & Contracts In Florida: 
A.  Instructor Disclaimer 
B.  Three Contract Versions In Florida: 

1. CRSP – 
2. FR-BAR AS IS – 
3. FR-BAR Standard -  

CONTRACT REVIEW: 

 Residential Contract For Sale And Purchase 
                THIS FORM HAS BEEN APPROVED BY THE FLORIDA REALTORS AND THE FLORIDA BAR 

 
1.  Review of the Parties & Who Signs  ________________________________________________________________ 
      _____________________________________________________________________________________________ 
      _____________________________________________________________________________________________ 
 
2. Property is defined as _________    __________________ and _____________________    __________________ 
 
3.  Property: 
 a. Real Property – Dealing with Long Legal Descriptions ____________________________________________ 
 
 b. Personal Property -  “When In Doubt Carve It Out”  What does that mean? __________________________ 
                    _______________________________________________________________________________________ 
                         Inclusions-  Personal property considerations not listed ________________________________________ 
                        ______________________________________________________________________________________ 
                        ______________________________________________________________________________________ 
           Exclusions – Some considerations __________________________________________________________ 
                        ______________________________________________________________________________________ 
                        Turn Key Furnished  Issues ________________________________________________________________ 
                        ______________________________________________________________________________________ 
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1.  Initial Deposit Considerations: 
 A. Can a Contract in Florida be negotiated and accepted without a deposit?  _____________________________ 
 
 B. Pro’s & Con’s of having deposit Accompany Offer or Be made after the Effective Date 
  (i) After the Effective Date _______________________________________________________________ 
                                  ___________________________________________________________________________________ 
 
                             (ii) Accompanies the offer ________________________________________________________________ 
                 ___________________________________________________________________________________ 
 
 C.  Timing for initial & Additional Deposits 
 
2.  Escrow Agent, Brokerage, Attorney, Closing Agent?  What’s the difference? 
 
 
 
3.   How Much Deposit Monies should you get?   
 
 
 
4.  Deposit is defined as:  All deposits ____________ or __________  to be __________.  Why is that  important? 
 
 
 
5.  Uses for the “Other” line ___________________________________________________________________________ 
 
 
6.  Accounting for the funds: 
 A.  Financing – Use dollar amount OR percentage? 
 
 
 B.  Balance to close – Use dollar amount OR the word “Balance”? 
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1. For Acceptance & Effective Date in addition to signing you also need to have _____________________. 
 
2. The time frame for acceptance of a Counter Offers is _______ days from ____________________. 
 

 

 
 
1.  Definition of Closing requires two things: 1) C_____________ F________ 2) C____________ D_________________, but 
NOT funds collected by the _______________________. 
 
2.  The Contract is designed to have a specific date for closing.  DO NOTUSE THE WORDS “  ________  or ___________”  
 
3.  The closing time is established by the _______________   ________________. 
 
 

 
 

Reasons Closing May Be Extended: 
 
1.  CFPB Closing Disclosure (CD) Delivery Requirements, financed deals only – Most Lender get the CD out timely, but: 
 A.  Not a Free pass, the Borrower MUST have their Loan Approval and ____________________ complete.   
 
 
 B.  Up To, NOT an automatic 7 Day extension. 
 
 
2.  Force Majeure Events – Defined more in 18. G of the contract 
 
 
3.  There are several other reasons in the Contract that closing can be extended, some are:  _______________________ 
__________________________________________________________________________________________________ 
 
 
4.  NO amendment to the contract is needed when the Closing is extended based on one of these built-in extensions. 
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1.  Occupancy delivered at Closing – line 65 to 68, the words you no longer find are – “Must be  _________     __________”. 
 
 
2. Occupancy delivered BEFORE Closing – lines 68 -72 – Buyer assumes multiple responsibilities. 
 
 
3.  If Occupancy Agreements including Seasonal and Short Term Rentals exist, then 6 (b) must be Checked 
 a.  Check this box if Seller is going to POST – Closing Occupy the property 
 
 b.  There are TWO 5 day periods the agent must be aware of and track 
 
 c.  Use paragraph 20 to request additional information like _____________________________________________ 
 
 d.  If the property has Seasonal or Short-Term Rentals, use Rider DD for additional options. 
 
 e.  Rider “U” POST-CLOSING OCCUPANCY RIDER many need to be attached. 
 

 
 
1.  New Default has been added, why ____________________________________________________________________ 
 
2.  First Check Box would be used when – 
 
 
 
3.  Second Check Box would be used when –  
 
 
 
4. Third Check Box would be used when –  
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INTRO:  History of the FR-BAR Contract Finance Clause, what it looked like in the past. 
 
 
(a.) Pay CASH – NO Finance Contingency – BUT is it really Cash, What considerations are there here? 
 
(b.)  Contract contingent upon, within the Loan Approval Period, obtaining TWO things:  

1.  Financing Approval:  

• Type of Loan, what goes under “other”, Some examples:  
______________________________________________________________________________________ 

• Rate Caps, use one or leave blank?  What rate should you use if you fill one in? 
 
2.  Satisfactory Appraisal: 

• Definition of Appraisal includes: if required, and  _______________  _______________________ 

• Appraisal that is SUFFICIENT, not at Sales Price _______________________________________________  

• If separate Appraisal Rider is used _________________________________________________________ 

• When should you use an Appraisal Rider?____________________________________________________ 
 

Other Considerations: 
(i) Loan Approval: 

• Apply and Must use Good Faith & Diligent Effort to obtain approval, See definition of diligent effort- lines 
104-106.  Failure to do so is a _________________________. 

• Loan Approval defined as ________________________ and ________________________ terms. 

• “approval” from the lender does not have to be in writing, verbal is still an approval. 

• Loan Approval can include a Buyer home sale condition if  ___________________ is attached. 
Background_____________________________________________________________________________ 
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(b.)  Contract contingent upon Financing - Con’t: 
 

(ii)  Buyer Loan Status: 

• Seller must make a __________________ request for an update 

• Seller needs to make written request for Property ___________________ __________________ 

• Buyer authorizes Mortgage Broker and Lender to ________________________________________ So, If 
Buyer lender will not keep you informed of loan status you may need to remind the buyer that they agreed 
to this in lines 107-111 and ask that they provide authorization to their lender to do so. 
 

 
 

(iii) Requirements within Loan Approval Period – Obtained Approval: 

• “Within” – have all 30 days to obtain and provide – Prior was _____________ 

• Provide written Notice that Buyer has _________________  OR 

• NEW OPTION: Don’t have Loan Approval- But Buyer is ________________ with ability to obtain 

• Other Option- Request an extension to Loan Approval Period (not in the contact, but always an option) 
____________________________________________________________________________________ 
____________________________________________________________________________________ 
 

(iv) Requirements within Loan Approval Period – Require Termination: 

• May Terminate if unable to obtain, but only if used ___________________ and _____________________ 

• NEW OPTION: May Terminate if unable to timely meet Terms of Loan Approval _____________________ 
______________________________________________________________________________________ 
______________________________________________________________________________________ 
 

(v)  Buyers Failure to Take Action within Loan Approval Period: 

• Buyer proceeds as if it was _____________ from day 1, NO _________________ clause protections. 

• BUT, Seller gets a 3 day option of terminating the Contract, WHY? ________________________________ 
______________________________________________________________________________________ 

• If Buyer gets Loan Approval within the 3 days, can Seller still terminate?  _____Yes  ______ No 
______________________________________________________________________________________ 
______________________________________________________________________________________ 
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(b.)  Contract contingent upon Financing - Con’t: 
 
(vi) Buyers Failure To Close: 

• Deposit paid to Seller 

• Exceptions: 
o Seller default/unsatisfied contingencies _______________________________________________ 
o Property related conditions of Loan Approval ___________________________________________ 

______________________________________________________________________________ 
The Exception ___________________________________________________________________ 

o Conditions of the Loan Approval are _________ a reason for Buyer to Get their Deposit back. 

 

 
 
1.  Line 142 there is an “Other” line, what can go there? ____________________________________________________ 
 
2. Repair limits, use default or modify them? ____________________________________________________________ 
 
3.  Can you use 0.00 for the limits, and does that make it like an “AS IS” Contract?  ______________________________ 
     _______________________________________________________________________________________________ 
 
4. Doing an Escrow of funds at Closing is the only contract option for issues that arise prior to closing. See lines 151-157 
Possible Issues with an Escrow?________________________________________________________________________ 
What if you want to do a Credit instead of Escrowing? ______________________________________________________ 
 
5. Many of the costs listed could be paid by either the Buyer or Seller depending on who is designated to pick and pay.  
There is one Title related cost that is always paid by the Buyer, which is _____________________________________ 
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1.  Use the default on line 171 or fill it in with 15 days? _____________________________________________________ 
 
2.  Bundle of closing service lines 177-178 paid for by whoever picks, they pays.  Closing Services has been removed from 
the bundle, now each party pays their own Closing Services fee.  _______________________________________________ 
____________________________________________________________________________________________________      
 
3. Municipal lien search defined, why?  _________________________________________________________________ 
_________________________________________________________________________________________________ 
 
4. Only option are for Buyer or Seller to Pick and Pay.  If you want to split the costs use par 20 and be specific. 
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1. New – Survey now regardless of Cash or Financed is to be ordered at least _____ days before Closing 
 

2. What is a good reason to use a Home Warranty? ___________________________________________________ 
 
3. The Special Assessments here only apply to _______________________________________________________ 
 

 
 
 
1.  If work was done without permits – Make sure the Seller _________________ and then use the ___  ____  __________. 
 
2. Mold concerns not a warranted item in this contract – if Buyer concerned use Rider ____ or ____  ____   ____________. 
 
3.  Waterfront property – special considerations: 
 a. Verify which flood zone property is in 
 
 
 b. Verify for improving the property & rebuilding -50% rule ____________________________________________ 
      __________________________________________________________________________________________ 
 
 c. Cancellation Period considerations, is 20 days enough? ______________________________________________ 
     ___________________________________________________________________________________________ 
 
 d.  May want to consider using Rider H, when? ______________________________________________________ 
       __________________________________________________________________________________________ 
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1.  Energy Brochure – DID YOU PROVIDE IT??  Contract says you did? 
 
2.  Lead based Paint – If applicable make sure it’s included, Rider “P”! WHY? ____________________________________ 
 

 
 
1. HOA vs CONDO and the 3 day cancellation period ________________________________________________________ 
    _________________________________________________________________________________________________ 
 
2. FS 689.261 requires this disclosure regarding taxes.  How does a sale affect the taxes? 
 
 
 
3. FIRPTA – Seller MUST disclose if applicable, where should the Seller disclose?  ________________________________ 
 
4. When reviewing a contract with the Seller, always review (j), what must the Seller Disclose?  _____________________ 
    _________________________________________________________________________________________________ 
    Examples: ________________________________________________________________________________________ 
 

 

 
 
1.  Same language in the AS IS Contract with one exception _______________________________, the AS IS Contract is not 
exempt from this provision. 
 
2. There are 3 exceptions listed, Why?  ____________________________________________________________________ 
 
3. Property Maintenance applies to? ______________________________________________________________________ 
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1.  What is the proper number of days for the Inspection Period and why?   _____________________________________ 
      ________________________________________________________________________________________________ 
 
2. After inspection, written notice of defects must be delivered to Seller, what should be used to deliver notice? _______ 
    _________________________________________________________________________________________________ 
 
3.  Property Condition: 
 a. NEW items added: ________________________ and _______________________________________________ 
 
 

b. Mold is not a warranted item, unless it resulted from a defect that is warranted.  In order to protect a Buyer  
                   who is concerned about mold, what should you do?   ______________________________________________ 
 
 
 c. Working condition examples __________________________________________________________________ 
 
 
 d. Cosmetic condition examples __________________________________________________________________ 
 
 
 e. Limited life is not a defect, example  ____________________________________________________________ 
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1.  Review of parties responsibilities & time limits: 
 

a. Seller must within 10 days: 
i. Have repairs completed at Sellers Expense, NEW- why added? _________________________ 

____________________________________________________________________________ 
ii. Have repairs estimated _________________________________________________________ 

iii. Obtain a second inspection, Why _________________________________________________ 
 
 

 
  b. If exceeds repair limits, Seller can _____________________ or Buyer can ______________________________ 
         

* Is Buyer locked in if Seller agrees to do the repairs in excess of the limit?  ___________ 
  

 c. If no written notice by either party, what happens?  _______________________________________________ 
 
 
 d. Is there a time limit for either party to cancel? ____________________________________________________ 
 
 
 
2.  If the parties decide not to follow the terms of the contract here, do an amendment to modify the contract, Examples: 
 
 a. Seller wants to do repairs themselves. 
 
 b.  Seller wants to give Buyer a credit, and Buyer does repairs after Closing 
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1.  Inspector looking for 3 things; 1) _____________, 2) _____________, and 3) WDO _____________ 
 
 
2.  WDO Defined, notice what is missing from definition - _________________, Where are they covered? ______________ 
      How ? ____________________________________________________________________________________________ 
 
 
3.  When infestation is found, if Seller previously treated the property for the same type of WDO, then Seller does not 
     have to re-treat the  Property, provided there is no ______________, ____________ infestation, and Seller transfers a   
     _____________    __________________   ________________ at closing,  at no cost to the Buyer. 
 
 
4.  Review of parties responsibilities & time limits: 
 a. Seller must ________________________________________________________________________________ 
 
  b. If exceeds repair limits: Similar process to General, except, if the costs exceed the WDO Repair Limit, the control 
                    of proceeding is with the ________________.  If Seller is going to do the treatment/repairs you should do an   
                     _____________________________ 
 
 
  c. If no written notice by either party, what happens?  _______________________________________________ 
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1. There are 3 type of permit issues that need to be looked for: 

(1) Open Permits which are _____________________________________________________________________  
 
(2) Expired Permits which are ____________________________________________________________________ 
 
(3)  Unpermitted Improvements  _________________________________________________________________ 

 
2. How are each of the above three permit issues best identified?  ____________________________________________ 
    ________________________________________________________________________________________________ 
 
4.  Review of parties responsibilities & time limits: 
 a. Seller must ________________________________________________________________________________ 
                   (i) Seller’s responsibility here is for those permit issues identified by Buyer OR _________  to ___________ 
                   (ii) For unpermitted work, Seller must _______________ and Close 
                   (iii) Municipal permit Inspection delays can cause an automatic Closing extension for up to ___________ days 
 
  b. If exceeds repair limits:  Similar process to General, except Buyer may agree to  take the  property ___  _____  
                    regarding the permit issues, and receive a _______________ for the amount of the Permit Limit 
 
                   Implications for the Buyer by doing so?  _________________________________________________________ 
 
  c. If no written notice by either party, what happens?  _______________________________________________ 
 
5. Review of the Inspection options available to a Buyer 
 a. Standard Contract __________________________________________________________________________ 
 b. AS IS Contract _____________________________________________________________________________ 
 c. Rider “L”  _________________________________________________________________________________ 
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1. Two options of when the Buyer can choose to do the pre-closing Walk Through per the contract, the day __________  OR  
on  the Closing  ________ , prior to time of Closing 
 
2. If the Buyer can’t be present who should do the walk through?  ______________________________________________ 
    Who should NOT do the walk through?  _________________________________________________________________ 
    If a Realtor does do the walk through, what should they have?  ______________________________________________ 
 
3.  There are four specific Contract reasons to do the Walk Through: 
 (i) Confirm  items of ____________________________________________________________________________ 
 
 (ii) Verify Seller has ____________________________________________________________________________ 
 
 (iii) Seller has made ____________________________________________________________________________ 
 
 (iv) Seller has met all other ______________________________________________________________________ 
 
4.  Repair Standards: 
 (i) Good and workmanlike manner ________________________________________________________________ 
 
 (ii) Licensed person ____________________________________________________________________________ 
 
 (iii) Requirements of law – permits ________________________________________________________________ 
 
 (iv) Quality, Value, Capacity, Performance comparable or better than as of ________________  ___________ 
 

5. If using an AS IS Contract ___________________________________________________________________________ 
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NOTES: 
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Pertaining to this outline, each section that contains excerpts from The Florida Realtors and The Florida Bar Residential 
Contract For Sale And Purchase, the following copyright applies:  
 

 


