
 

CLASS: Blogging For Business Including 
Where to Post Blogs on Your REMAX Website 

 
Blogging as a REALTOR® on your REMAX website is a powerful way to grow your business, 
build trust with clients, and improve your online visibility while improving SEO. Here's a 
breakdown of why it's important, the benefits, blog topic ideas, and how to post your blog 
on the REMAX Bold Trail website. 

 

Why Blogging is Important for REALTORS® 

1. Establishes You as a Local Expert 

Blogging helps position you as a knowledgeable professional in your local real estate 
market. When potential buyers or sellers read your content, they begin to trust your insight 
and are more likely to reach out. 

2. Boosts Website Traffic and SEO (Search Engine Optimization) 

Fresh, relevant blog posts help your website rank better on search engines like Google. 
More content = more chances to be found when people search for local real estate 
questions or listings. 

3. Builds Trust and Connection 

Blogging gives a voice to your brand. Sharing tips, updates, and personal insights helps 
readers connect with you on a human level, which builds trust before they even meet you. 

4. Promotes Your Listings & Services 

Use blogs to highlight new listings, success stories, or market trends. It’s a non-pushy way 
to showcase what you offer while providing real value to readers. 

5. Drives Leads and Engagement 

Well-written blog posts can be shared on social media, in newsletters, and even used in 
presentations. This drives traffic back to your site and captures leads organically. 



 

Example Blog Topics for RE/MAX Bold Trail Agents 

Here are  a few topic ideas specifically tailored for your market and audience: 

➤ Local Market Insights 

• “September 2025 Real Estate Market Update in [Your City]” 

• “Is Now a Good Time to Buy or Sell in [Neighbourhood]?” 

➤ Buyer & Seller Tips 

• “Top 5 Mistakes First-Time Buyers Make in [Your Area]” 

• “How to Stage Your Home to Sell Fast in [Local Market]” 

➤ Community Highlights 

• “5 Reasons Families are Moving to [Neighbourhood Name]” 

• “Best Coffee Shops and Parks in [City/Region] for New Homeowners” 

• Local Events, restaurants, businesses, other areas of interests. 

➤ Behind the Scenes / Personal Insights 

• “A Day in the Life of a RE/MAX Bold Trail REALTOR®” 

• “How I Helped a Young Couple Find Their Dream Home in [Location]” 

➤ Listings & Success Stories 

• “Just Listed: Stunning 4-Bedroom Home in [Community Name]” 

• “Sold in 7 Days! Here's How We Did It for Our Sellers in [Area]” 

 

How to Post a Blog on the RE/MAX Bold Trail Website 

1. Go to REMAX.NET and log into your account. 

2. Click APPS on the left and Click the square PLATFORM powered by BOLD TRAIL 

3. On left click WEB/IDX or on right side near your photo click website. 

4. Click BLOG at top tabs. 



5. Click ADD POST on right side. 

6. Name the post TITLE then Type your blog (add photos, links, and more). 

7. Publish (now) or Save to post later. 

 

����� Tips for Success 

• Consistency matters – Aim for at least 1 blog post per month. 

• Use visuals – Add photos or infographics to make posts more engaging. 

• Keep it local – Focus on your specific service areas to attract nearby clients. 

• Track engagement – Use website analytics to see which posts get traffic and leads. 

 

EXAMPLE OF A BLOG  

Selling Your Home in Florida During the Holidays: Smart Strategy or Seasonal Stress? 

As the holiday season approaches, many Florida homeowners wonder whether it’s a good 
idea to sell their home during this festive time of year. While spring and summer are 
traditionally seen as peak real estate seasons, selling your home during the holidays can 
actually offer unique advantages—especially in Florida, where warm weather continues 
and the market never fully slows down. 

If you're thinking of listing your home in November or December, here’s why it could be a 
great move—and how to make your holiday-season sale a success. 

 

���� 5 Benefits of Selling Your Florida Home During the Holidays 

1. Motivated Buyers 

Holiday buyers are often serious and ready to act fast. Many are relocating for work, 
downsizing, or eager to close before the new year. These are not window-shoppers—
they’re ready to move. 

2. Less Competition 



Fewer listings during the holidays means less competition for your home. Your property 
can stand out more easily, attract more attention, and even generate multiple offers in the 
right market. 

3. Florida’s Year-Round Appeal 

Unlike other states, Florida doesn’t experience harsh winter weather, so showings and 
curb appeal aren’t negatively affected. Buyers from colder climates often visit Florida 
during the holidays—and may fall in love with the idea of owning here. 

4. Warm, Inviting Vibes 

A well-decorated home can create an emotional connection. Subtle, tasteful holiday decor 
can make your home feel extra warm and inviting, helping buyers envision themselves 
celebrating future holidays there. 

5. Favorable Timing for Tax Purposes 

Some buyers are looking to purchase before year-end for tax advantages or to align with 
fiscal calendars. This creates urgency and can speed up the closing process. 

 

��������� 5 Tips to Successfully Sell During the Holidays 

1. Keep Holiday Decor Minimal 

Go for cozy, not cluttered. Use neutral decorations, avoid oversized displays, and don’t 
block key home features like fireplaces, windows, or staircases. 

2. Price It Right From the Start 

Buyers are serious—but also budget-conscious during the holidays. Your REALTOR® will 
help you price competitively based on the latest local market data. 

3. Highlight Outdoor Living 

Florida’s mild winter is a huge selling point! Stage patios, lanais, and outdoor kitchens to 
showcase how your home can be enjoyed year-round. 

4. Be Flexible With Showings 

Work with your agent to accommodate showings, even around family events. The more 
accessible your home is, the more chances it has to sell quickly. 

5. Market with a Holiday Twist 



Your agent may use creative marketing—such as themed open houses, warm-toned 
photography, or "Home for the Holidays" campaigns to create emotional appeal. 

 

���������� Ready to Sell Your Florida Home This Holiday Season? 

Selling your home during the holidays doesn’t have to be stressful. With the right strategy, 
guidance, and marketing plan, you can take advantage of a unique time in the market to 
close a successful sale before the new year. 

As a local RE/MAX Bold Trail REALTOR®, I’m here to help you list, market, and sell your 
Florida home with confidence—no matter the season. 

 

���� Thinking of selling? 
Contact me today for a free home evaluation or to discuss a holiday listing strategy that 
works for you! 

�� [Your Phone Number] 
������� [Your Email] 
� [Your Website] 

 


